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What do the new U.S. Tariffs mean for business?
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Functional impacts – 
HR, IT & Finance 
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strategy

Corporate structure & 
risk governance 

Example RAG status:

Red – business wide impact, immediate 
action required
Amber – functional level impact, 
long term action to be considered 
Green – limited impact, monitor situation

‘What if’ scenario planning and ‘no regrets’ decisions 
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